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The Gift of Good Planning
Trust & Investment Strategies to Consider
Michael G. O’Reilly
Executive Vice President
moreilly@fnblagrange.com

How Would You Like to Give Uncle Sam 50% 
of Your Hard Earned, Tax Deferred Retirement 
Payout? The IRS is Standing By! Not a Limited 
Time Offer!

Sound like a deal that’s too good to pass up? I didn’t 
think so. But a failure to understand and abide by 
the government’s IRA Required Minimum Distri-

bution Rules can result in exactly that penalty.
This space is too limited to fully describe the rules 

and regulations of Required Minimum Distributions – 
believe me, by comparison, they make hockey’s blue line 
rules and judging criteria for figure skating look sim-
ple. However, I can cover the basics and point you to our 
capable trust and investment planning professionals for 
further advice.

I want to stress that this is a complicated area, 
fraught with arcane rules, potential tax liabilities and, 
worst of all, substantial penalties for noncompliance. 
Your IRA questions often require timely, expert answers, 
which we can provide right here at First National Bank 
of LaGrange. In fact, we offer a wide range of advisory 
services regarding financial matters. 

Let me offer some straightforward answers and 
simple suggestions for you to consider regarding the 
Required Minimum Distribution rules as they apply to 
traditional IRAs (not Roth IRAs):

Q. Why should this matter to me?
A. Because you, or somebody you know, probably has 

an IRA, is the beneficiary of an IRA, or knows some-
one, such as a parent, coworker, or friend, who has an 
IRA and is facing the RMD rules. And because you don’t 
want them to lose a substantial part of the funds they 
are counting on for retirement in a penalty that is eas-
ily avoided.

Q: What is a Required Minimum Distribution (RMD)?
A. A RMD is the amount that traditional IRA own-

ers must begin distributing from their retirement 
accounts by April 1 following the year they reach age 70 
½ . RMD amounts must then be distributed each subse-
quent year. Banks and other IRA custodians and trust-
ees are required to notify IRA owners as to their RMD 
amount for any given year by January 31st of that year. 
If you fail to take your RMD in any given year, the pen-
alty is severe. It is a 50% penalty on the amount that 
should have been withdrawn, but wasn’t. 

Q: What is my Required Beginning Date (RBD)?
A. Your RBD is April 1 of the year following the 

year you turn 70 ½. If you turn 70 ½ in 2008, your RBD 
is April 1, 2009. This is the absolute deadline for tak-
ing your initial RMD. Hint: RMD think “dollars”…RBD 
think “date.”

Suggestion: Take your RMD ASAP
It may seem counter intuitive, but consider taking 

your RMD during the year you turn 70 ½. Although 
you may be concerned with maximizing your tax 
deferral rights, by waiting until your RBD to take 
your first RMD, you’ll be forced into taking two 
RMDs in the same tax year, perhaps unintentionally 
increasing your income tax bill. 

Suggestion: Consolidate
Consolidate your IRA accounts with a single finan-

cial service provider. It may seem hard to believe, but 
the RMD penalty/tax issue is the single biggest IRA 
issue for both IRA owners and beneficiaries. This risk 
is exacerbated when IRA owners have multiple IRA 
accounts spread out among different financial institu-
tions. Failing to take into account the aggregate value 
of all of your IRA assets based on their prior year-end 
market values in calculating your RMD amount is a 
common problem. 

By consolidating with a single provider, you’ll get a 
single annual notice of your RMD amount, thereby min-
imizing the risk that your RMD amount is insufficient. 

Suggestion: Save the Dates
If you continue owning IRAs at more than one 

institution, and are 70 or older, designate February as 
“RMD confirmation month.” That should buy you plenty 
of time to determine the correct RMD amount for the 
current tax year. It’s as simple as collecting all of the 
RMD notices and adding up the amounts from each 
notice. Thereafter, designate November as “RMD with-
drawal month” to confirm that you have taken or still 
intend to take your RMD before year end.

Q. Do RMD rules apply to beneficiaries?
A. When an IRA owner, subject to the RMD rules, 

passes away, beneficiaries of the IRA(s) will find them-
selves subject to the RMD rules, regardless of their 
age(s). We are fielding many more inquiries about inher-
ited IRAs from children of deceased IRA owners wanting 
to avail themselves of the “stretch IRA rules.” It is a great 
technique, but you have to follow the rules closely. Gener-
ally, when there are multiple beneficiaries of an inherited 
IRA, then all of the beneficiaries must use the age of the 
oldest beneficiary to calculate their RMD amount.
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Suggestion: Separate, and things can be great
Follow the “separate account” rules, which allow an 

inherited IRA to be split into separate; properly title 
inherited IRAs, enabling each designated beneficiary to 
take distributions over his or her own life expectancy. 
The assets going into the separate accounts can only 
be done via a direct trustee to trustee transfer. This 
sounds more complicated than it is, and the financial 
institution that has the IRA will be able to assist you. 
All new accounts must be established by December 31 
of the year after the IRA account owner’s death.

Q. Sounds simple, is that all there is to it?
A. No, as mentioned, I do not have enough space to 

address all the IRA issues, and you probably do not have 
enough free time to wade through the all of the informa-
tion that is out there on this thrilling subject, unless you 
enjoy watching paint dry. My intent is to raise aware-
ness of these complex rules, and suggest that you get in 
touch with an expert that can help you understand how 
these rules apply to your specific situation. 

Suggestion: Pay us a visit. 
Rest assured, we stand ready to assist you thru these 

complex rules and regulations. Additionally, our trust 
department provides investment advisory and trustee 
services for traditional IRAs and IRA Rollover accounts. 
If you are nearing retirement and considering rolling 
your qualified plan balances to an IRA, or if we can be 
of help to you in navigating these or any other financial 
planning issues, feel free to contact me at (708) 482-7700, 
ext. #227 or via email moreilly@fnblagrange.com.

In the Forefront of 
Security & Service 
Tom Manfre
Vice President, Operations
tmanfre@fnblagrange.com

As the relentless headlines and news reports 
make clear, the Web presents a challenging 
landscape for banks. Identity theft, the so-called 

phishing attacks, pharming attacks and other attempts 
to get at customer data can threaten your finances. 
Despite that, instant access to accounts makes Web-
based banking more popular than ever.

First National Bank of LaGrange understands both 
the hazards and opportunities of the Intranet. That’s 
why our top priority is the security of your accounts 
while providing you with more sophisticated methods 
for accessing them.

The tools we’ve deployed to combat potential secu-
rity problems include anti-virus software, firewalls, 
spam-filtering, content filtering and monitoring, access-
management systems, network-penetration tools, 
vulnerability management systems and multi-factor 
authentication. What’s that mean for you? Simply put: 
Better security. First National Bank of LaGrange is 
constantly improving security, preparing for the next 
wave of schemes and scoundrels.

For more than 20 years, the bank has been listed 
in the top 15 on the Crain’s Chicago Business List 
of Top Performing Banks. We have the financial 
strength and stability to continually invest in cutting-
edge security process and procedures. We’re LaGrange’s 
oldest locally owned bank, yet we’re among the area’s 
most technologically advanced banks. 

Like other customers, you may be concerned 
about online threats. Yet, everyone wants instant 
online access to services at any hour of the day from 
any location. 

First National Bank of LaGrange is continually 
developing innovative ways to help you access your 
accounts. Later this year, we will launch FNBLG 
Mobile Banking – a service for banking via cell phone. 
Along with our other remote services – Consumer 
& Business Internet Banking, Remote Deposit, sur-
charge-free ATM networks and Telephone Banking 
– this new service will enable you to make transac-
tions anytime, anywhere, anyway.

The best form of security we can offer you is the 
people who work here. We’re your neighbors – most of 
us live in the area. Yet we know all the ins and outs of 
banking. Our decades of banking experience enable us 
to offer you service and expertise second to none.

Want high rates . . .
and liquidity?
Then you want to use our  
Money Market Club account
For balances of $50,000 or more, the Money 
Market Club account pays a competitive tiered inter-
est rate based on the balance in your account. And 
rates are fixed for a full calendar quarter! Let your 
money grow until you need it. Want to learn more? 
Contact a personal banker today at 708-482-7700.

$50,000 minimum daily balance required to obtain the disclosed 
annual percentage yield. A maintenance fee of $25.00 will be 
imposed every statement cycle unless you maintain a minimum daily 
balance of $50,000. Transfers are limited to six per statement cycle. 
Not available for business accounts. Must have FNBLG Signature 
Checking Account to qualify.
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John J. Madden  
President and CEO  
jjmadden@fnblagrange.com

Our regular readers know that First National 
Bank of LaGrange has been a long time advo-
cate of electronic banking. We have provided a 

wide variety of electronic banking services, including 
direct deposit, internet banking, automatic bill pay-
ment, Visa Check Card, and automated teller machine 
access to our retail customers. For our business custom-
ers, we offer remote deposit capture, merchant credit 
card services, business credit and debit cards, and 
business online banking and 
bill payment. We continue to 
explore new options for our 
customers.

What’s driving our inter-
est in electronic banking? 
Over the past several years, 
consumers, not businesses, 
have been the engine for 
shifting our payments sys-
tem from primarily paper 
(check) based to primar-
ily electronic payments. 
Although in terms of 
transaction dollars, check 
transactions still outpace 
electronic payments by sev-
eral trillion dollars per year. 
The findings of the Federal 
Reserve’s Study of Noncash 
Payments that was released 
in December 2007, indicate 
that in terms of number of transactions in 2006, of 
93 billion noncash transactions, approximately 60 
billion, or two-thirds, were electronic. Electronic 
payments include debit card, credit card, ATM and 
so-called “ACH” payments (more on these later). 

We have seen this trend reflected in our own account 
base here at First National Bank of LaGrange. The 
number of checks written in our average retail checking 
account has decreased, while electronic transactions, 
especially debit transactions, have skyrocketed as con-
sumers increasingly substitute debit card payments for 
both cash and paper checks. If you don’t have a Visa 
Check Card for your checking account here, and would 
like one, come in and see one of our personal bankers. 

Another area of explosive growth in electronic pay-
ments are ACH, or Automated Clearing House, system. 
This is the system for transfers such as direct-deposit 

payroll and internet banking transactions. For those of 
you who make and receive payments via First National 
Bank’s internet banking feature, ACH is the system 
used to process such payments. The Federal Reserve 
banks process the majority of ACH transactions, but 
there is also a private sector ACH network called the 
Electronic Payments Network (EPN) which handles 
about 40% of electronic payments. Due to the substan-
tial increase in the use of internet banking to make 
payments, ACH payments grew by the highest rate of 
any type of payment from 2003 to 2006. If you haven’t 
discovered how easy, safe and secure internet banking 
can be, come in and talk to our personal bankers, or try 

our online demo available via 
www.fnblagrange.com.

The banking industry 
and the Federal Reserve 
system continue to support 
a very efficient, paper-based 
check processing system. 
Businesses seem to rely on 
checks more than consumers. 
Check transactions for busi-
nesses are typically larger 
dollar transactions than 
e-payments and the statu-
tory and case law embodied 
in the Uniform Commercial 
Code is perhaps of comfort 
to trade creditors. But the 
legal and regulatory system 
is catching up, making elec-
tronic payments safe and 
secure from a legal perspec-
tive, as embodied in the Fed’s 

Regulation E. Moreover, ever more paper checks are 
themselves being converted to a form that allows them 
to be processed as electronic versions of themselves. 

Our business customers’ continued reliance on 
checks led us to introduce our Remote Deposit product, 
which allows  businesses to scan checks at their place 
of business, “capturing” the essential transaction infor-
mation in electronic form and transmitting the checks 
directly to the bank. If you are interested in Remote 
Deposit for your business, give me a call and we’ll help 
determine if Remote Deposit is a good fit. 

These statistics indicate that while we have yet to 
reach the predicted “checkless society” we are moving 
toward it at an ever-accelerating pace. If you would like 
to learn more about electronic payments check out the 
Federal Reserve study at (htttp://www.federalreserve.
gov/newsevents/press/other/20071210a.htm).

Welcome to the Checkless Society
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More Than Ever . . . Service Matters!
Karen Mitchell 
Senior Vice President – Lending
kmitchell@fnblagrange.com

A   few months ago, I wrote an article about com-
plicated mortgage products and lenders more 
interested in their commissions than their cus-

tomers.  Well, the bubble has burst.  There are a record 
numbers of foreclosures, the government is intervening 
and the more exotic mortgages –  including nearly all 
subprime mortgage lending – have disappeared.  

More than ever, bankers are faced with the chal-
lenge of helping borrowers who are caught in this 
mess to recover.  Mortgage interest rates have dropped 
recently, but the reductions may not be enough to help 
those caught in the rate shock of adjusting mortgage 
loans.  To add insult to injury, stagnant and declining 
property values have exacerbated the situation.  It’s not 
as easy as it once was to obtain credit – only the best 
borrowers are finding real values in today’s market.

We felt it was once again time to reiterate our mort-
gage value proposition and to remind our customers 
and friends that helping you to achieve your financial 
goals still matters to us.

Exceptional Service . . . Without Exception
At First National Bank of LaGrange we believe 
that exceptional service is what matters most. The 
mortgage loan is not just a transaction, it’s just one 
stage in a long-term opportunity to work together 
to build your financial future. We offer a wide array 
of mortgage products and many years of experience 
providing our customers with the products they need 
and, more importantly, understand. 

We also service most of our mortgage loans ourselves. 
So you’ll deal with a FNBLG professional here in town –  
not an anonymous call center employee located in anoth-
er state. We offer personal, caring service – the type of 
service that matters little to mortgage brokers who care 
only about generating deals and numbers.

It’s so simple, but many lenders have forgotten the 
basic rule – service matters. From your initial contact 
with a loan officer through the continued servicing of 
that loan, we will be there to listen and respond to your 
concerns. 

For more information about home loans and mort-
gage services, call Karen Mitchell at 708-482-7700, ext. 
289 or e-mail to kmitchell@fnblagrange.com. 

We offer Mortgages . . . and more!
Full Array of Mortgage Products

• Construction Loans
• Bridge Financing
• Home Equity Lines
• Home Equity Loans

Exceptional Service . . . Without Exception
• Knowledgeable Staff
• Flexibility
• We Control the Closing for Your Convenience

(708) 482-7700
LaGrange    Western Springs

Member 

F D I C
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Flourishing in LaGrange for 112 years
David Rizner 
Co-Owner, Hortons Home Furnishings

In 1896 Richard Horton opened an electrical contracting busi-
ness on Burlington Avenue in LaGrange.  Ninety years later, 
Hortons was purchased by a partnership with the idea of devel-

oping Hortons of LaGrange into the store it is today.  
In 1988, to make room for growth and expansion, the store 

was moved to its present location. Since then, we’ve made many 
improvements:

• The electrical supply department became a full-service Ace 
Hardware. 

• The lighting showroom added kitchen, bath, furniture and 
decorative accessories.  

• As the mass merchants began to carry similar products, we 
dropped the gourmet kitchen department. 

• As our customers’ interests moved toward decorating, we 
eliminated the gift department and added more products for 
home interiors. 

• To compliment our traditionally strong Christmas season  
business, we added lawn furniture and outdoor accessories  
in spring and summer.  

• In response to more demand, we expanded lighting and 
home furnishings from just traditional styling to merchan-
dise for every décor 

We added a second location – a lighting store – in Orland 
Park in March 1996 and a location in Lincoln Park in November 
2006. Hortons has a centralized warehouse in Brookfield that 
services all three locations.

For a business like Hortons to grow and improve, there needs 
to be a bank in the background that’s responsive and provides 
financial support.  First National Bank of LaGrange does that for 
us. We appreciate their personal approach. From management 
to the tellers, everyone provides great service and we know they 
care about our success. 

Hortons has been a cornerstone of the community for decades. 
For our continued success, we need to have a solid, long-lasting 
relationship with our bank. It only makes sense that we have that 
relationship with First National Bank of LaGrange – a community-
based bank that’s been helping businesses for decades.

 .  .  .  .  .  .  .  business banking with FNBLG .  .  .  .  .  .  . 

Now Showing . . .

T he  LaGrange Theatre has long 

been an important part of the 

local community. Built in 1925, 

the LaGrange Theatre was originally a 

live theatre that brought popular acts 

to town. As entertainment changed, 

the theatre was converted to motion 

pictures in the early 1950’s. In 1984, 

the theatre was split into two screens. 

In 1988, a third screen was added 

and in 1994, a fourth screen. In 2004, 

we purchased the theatre to create a 

unique and fresh experience that the 

local community could enjoy and sup-

port.  Improvements that are already 

underway will solidify the theatre’s 

importance to LaGrange and in the 

western suburbs for many years.
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708-482-7700 (main number)
708-482-9026 (fax)

877-482-7707 (telephone banking)
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jjmadden@fnblagrange.com 
President and CEO

Customer Service

Tom Manfre  . . . . . . . . . . . . . . . .                x230 
tmanfre@fnblagrange.com  
VP Operations 

Cathy Hunkeler  . . . . . . . . . . . .             x274  
chunkeler@fnblagrange.com 
VP Personal Banking

Marge Hartigan  . . . . . . . . . . . .             x271  
mhartigan@fnblagrange.com  
Personal Banker 

Cynde Kirsch  . . . . . . . . . . . . . .               x272  
ckirsch@fnblagrange.com 
Personal Banker 

Terri Shepley  . . . . . . . . . . . . . . .               x252  
tshepley@fnblagrange.com  
Personal Banker 

Mary Ann Spyrison  . . . . . . . . .          x270  
mspyrison@fnblagrange.com 
Personal Banker

Colleen Cook  . . . . . . . . . . . . . .               x269 
ccook@fnblagrange.com 
Teller Operations Manager

Nicole Norton  . . . . . . . . . . . . . .               x282  
nnorton@fnblagrange.com 
Customer Service Representative  
Bethlehem Woods Office

JoAnn Colucci  . . . . . . . . . . . . . .              x265  
jcolucci@fnblagrange.com 
Teller Supervisor

Carol Norwood  . . . . . . . . . . . . .             x291  
cnorwood@fnblagrange.com  
Operations Officer

Michael G. O’Reilly  . . . . . . . . .          x227  
moreilly@fnblagrange.com 
EVP and Chief Trust Officer

FNBC Trust

Christopher Joyce  . . . . . . . . . .           x273 	
cjoyce@fnblagrange.com 
EVP Trust

Ruth Dedek  . . . . . . . . . . . . . . . .                 x260  
rdedek@fnblagrange.com 
SVP Trust

Ramona Zavattaro  . . . . . . . . .          x239  
rzavattaro@fnblagrange.com 
VP Trust

Anne Freund  . . . . . . . . . . . . . . .               x254 
afreund@fnblagrange.com  
VP Trust 

Lenore McCarter  . . . . . . . . . . .            x228  
lmccarter@fnblagrange.com 
Trust Officer

Rita Phillip  . . . . . . . . . . . . . . . . .                 x263  
rphillip@fnblagrange.com 
Trust Officer

Clare Murphy  . . . . . . . . . . . . . .               x262  
cmurphy@fnblagrange.com 
Trust Operations Administration

Rick Bastyr  . . . . . . . . . . . . . . . .                 x225  
rbastyr@fnblagrange.com 
Chief Financial Officer and COO

Lending

Richard J. Haley  . . . . . . . . . . . .             x240  
rhaley@fnblagrange.com 
CCO & EVP Lending

Kevin McLaughlin  . . . . . . . . . .           x242  
kmclaughlin@fnblagrange.com 
SVP Lending

Karen Mitchell  . . . . . . . . . . . . .              x289  
kmitchell@fnblagrange.com 
SVP Lending, CRA & Compliance Officer

Bridget Laushot  . . . . . . . . . . . .             x246  
blaushot@fnblagrange.com 
Loan Operations Officer

Lisa Ross  . . . . . . . . . . . . . . . . . .                   x249  
lross@fnblagrange.com 
Loan Operations

Stacy Anttila  . . . . . . . . . . . . . . .                x247  
santtila@fnblagrange.com 
Loan Operations

www.fnblagrange.com

At Your Service

At First National Bank of LaGrange, we know that our
future depends on the success of the business community
around us.  That’s why personal service is the cornerstone of
our relationship with you. By getting to know you and your
business, we can work with you and offer the best solutions
to help you achieve your business goals.

As a locally owned, independent community bank, we have
the advantage of being flexible and tailoring our services to
suit your needs. We combine our commercial banking
expertise with technology alternatives to make banking easy,
convenient and cost-effective for you.

Whether you are opening a new business, at a crossroads of
business development or expanding an existing company,
First National Bank of LaGrange offers you more choices and
more opportunities to get the job done.  And that gives you
more time to focus on what’s most important - your business.

Main Bank Office
620 W. Burlington Avenue

LaGrange, IL  60525
Drive-up and Walk-up ATMs available

Lobby Hours
Monday through Thursday 8:30 a.m. – 5:30 p.m.
Friday 8:30 a.m. – 6:00 p.m.
Saturday 8:30 a.m. – 1:00 p.m.

Walk-up Hours
Monday through Saturday 7:00 a.m. – 8:30 a.m.
Monday through Thursday 5:30 p.m. – 6:00 p.m.
Saturday 1:00 p.m. – 2:00 p.m.

Drive-up Hours
Monday through Friday 7:00 a.m. – 6:00 p.m.
Saturday 7:00 a.m. – 2:00 p.m.

Western Springs Office
1013 Burlington Avenue

Western Springs, IL  60558
Drive-up and Walk-up ATMs available

Lobby and Drive-up Hours
Monday through Friday 7:00 a.m. – 6:00 p.m.
Saturday 7:00 a.m. – 2:00 p.m.

LaGrange Park Office
(In the Bethlehem Woods Retirement Community)

1571 W. Ogden Avenue
LaGrange Park, IL  60526
Walk-up ATM available

Office Hours
Monday through Friday 9:00 a.m. – 4:00 p.m.

Telephone:  (708) 482-7700
Fax:  (708) 482-9026
www.fnblagrange.com

24-hour Telephone Banking
(877) 472-7707

(toll-free number)

Equal Housing
L E N D E R

Member 
F D I C

Visit our office in Western Springs, 
conveniently located directly next to 
the Starbucks – 1013 Burlington Ave. 

LaGrange 	 620 West Burlington Ave.

LaGrange Park 	 1571 West Ogden Ave. 

Western Springs 	 1013 Burlington Ave.	

The Community’s Trusted Banking Partner since 1925

First National Bank
of LaGrange
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Good News! 
To provide you with more flexibility on our Visa Check 
Cards and ATM cards we’ve increased the daily dollar 
transaction limits.

The new daily limits are:
$515 for pin-based ATM and Point of Sale transactions
$1,000 for signature-based transactions

TIP: When using your First National Bank of 
LaGrange Visa Check Card we encourage you 
to select “credit” rather than “debit.” By doing 
so, you are covered by Visa’s zero liability if you 
report a fraudulent or unauthorized transaction 
to us within 60 days of receipt of your statement 
showing the transaction.

Now 
higher 
limits!
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